1990 Annual Report 


CONTENTS 
Report to Shareholders Ms 
Transportation Services 4 
Energy Services 10 
Leasing and Rentals 14 
Associated Companies 18 
Management Discussion and Analysis 24 
Financial Results 28 
Consolidated Financial Statements 28 
Earnings and Retained Earnings 28 
Balance Sheet peg) 
Changes in Financial Position 30 
Notes to Financial Statements al 
Auditors’ Report 38 
Five Year Review ao 
Corporate Information 40 
ANNUAL MEETING 


Trimac’s Annual Meeting will be held 
Thursday, May 9, 1991, at 10:30 A.M. in the 
Glenview Room of the Calgary Convention 
Centre. Shareholders are invited to attend. 
Those who are unable to attend are requested 
to complete, sign and return their proxies as 
soon as possible. 


ADDITIONAL INFORMATION 


Contact Trimac’s Public Relations Depart- 
ment, 2100, 800 Fifth Avenue S.W,, RO. Box 
3500, Calgary, Alberta T2P 2P9, or telephone 
(403) 298-5100 for additional copies of this 
report or for general information about Trimac 
companies. 


FINANCIAL HIGHLIGHTS 


(thousands of dollars except per share) 
OPERATING RESULTS 


Revenues 

Earnings before unusual and extraordinary items 
—per share 

Earnings before extraordinary items 
—per share 

Net earnings 
—per share 

Cash from operations 

Net capital investments: 
Fixed assets 
Acquisitions/investments 


FINANCIAE POSITION 
Working capital 
Total assets 
Long-term debt 


Convertible debenture 
Shareholders’ equity 


SHARE DATA 


Common share dividends 
Common shareholders’ equity 
Number of common shares outstanding 
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36,176,599 30,464,062 
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SIGNIFICANT HIGHLIGHTS 


TRIMAC TRANSPORTATION EXPANDS 


Trimac Transportation became the largest bulk highway transportation company in North 
America as a result of two major acquisitions in 1990: the purchase of Ryder Bulk Transportation 
Services, Inc. in Birmingham, Alabama and the acquisition of CP Bulk Systems in Vancouver, 
British Columbia. 


DriLLING RESULTS IMPROVE 


Trimac’s contract drilling business, Kenting Energy Services, experienced a significant improve- 
ment in operations recording its first profit since 1986. Drilling rig utilization rates increased in 
Canada, the United States and Europe. 


CHAUVCO REPORTS STRONG GROWTH 


Trimac invested $8.8 million in Chauvco Resources Ltd. and now holds a 268 per cent 
interest. Chauvco’s 1990 results reflect a year of substantial growth with crude oil production 
increasing by 149 per cent and cash flow per share improving by 113 per cent. 


‘TRIMAC INVESTS IN BANISTER 


Trimac acquired an additional 466,504 common shares of Banister Inc. for $4.6 million, rais- 
ing its ownership to 25.1 per cent. 


INTERA BECOMES A PUBLIC COMPANY 


Trimac invested a further $2.5 million in Intera Information Technologies Corporation and 
holds an 18.3 per cent interest. During 1990, Intera successfully completed its Initial Public 
Offering of common shares while improving earnings significantly over the previous year. 


BOVAR Expanps TREATMENT CENTRE 


The Alberta Special Waste Treatment Centre (60% owned by BOVAR Inc.) commissioned a 
rotary kiln designed to dispose annually of 8,000 tonnes of solid hazardous waste. 


TRIMAC Pays DivIDEND 


A dividend of $0.10 per common share was declared payable March 31, 1991, to shareholders of 
record as of March 15, 1991. A $0.20 cash dividend was paid in 1990 as no dividend was paid in 
1989. 


PROFILE 


Trimac Limited is a Canadian owned public company. Its main businesses are the highway 
transportation of bulk commodities, contract drilling and truck leasing. Other interests include 
environmental services, oil and gas exploration and production, engineering and construction, 
information technology and oilfield equipment and supply. The company and its wholly owned 
subsidiaries employ over 4,300 people. Trimac is based in Calgary and its common shares are 
traded on the Toronto and Montreal stock exchanges. 


The following chart illustrates the operating structure of Trimac's three core businesses and 
the interest it holds in associated companies. 
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REPORT TO SHAREHOLDERS 


Nineteen-ninety was a year of successful growth and consolidation for Trimac as we achieved 
our strategic objectives of strengthening our core operating subsidiaries and improving earnings 
and returns. Our renewed commitment to the key businesses of transportation, contract drilling 
and truck leasing has enhanced our leadership position, while our investments in associated com- 
panies continue to add value and diversity. Trimac advances into 1991 with momentum to sustain 
improved performance. 

During the year, our transportation business experienced significant growth while maintaining 
returns above industry averages. Trimac Transportation became the largest bulk transportation com- 
pany in North America through the acquisitions of Ryder Bulk Transportation Services, Inc. head- 
quartered in Birmingham, Alabama in April, 1990, and the acquisition of CP Bulk Systems of 
Vancouver, British Columbia in August, 1990. 

Kenting Energy Services encountered renewed levels of activity and improved results during 1990. 
The integration with Kenting of the Hi-Tower, Sedco and Apollo drilling operations, acquired from 
BOVAR Inc. in late 1989, opened up valuable new markets for the company, while stronger drilling 
activity, driven in part by higher energy prices, enabled Kenting to record its first profit since 1986. 

Rentway Inc. experienced a difficult year due largely to the softening economy in eastern 
Canada. After several years of significant expansion, efforts were concentrated on consolidation 
and the enhancement of services. 

Trimac started 1990 with a re-entry into the environmental service business having aequired 
a 46.1 per cent interest in BOVAR Inc. We believe there are good prospects for environmental services 
and have developed a strategy to expand our involvement in this sector. 

Trimac invested $88 million in Chauvco Resources Ltd. in 1990 and now holds a 268 per cent 
interest in the company. Chauvco made two major acquisitions in early 1990, increased its crude 
oil production by 149 per cent and added valuable reserves. 

In early 1990, Trimac made an additional $2.5 million investment in Intera Information Tech- 
nologies Corporation and holds an 18.3 per cent interest. Intera experi- 
enced significantly improved results in 1990 with heightened activity 
in all business segments. 

In November, 1990, Trimac acquired 466,504 common shares of 
Banister Inc. from The Churchill Corporation to increase its owner- 
ship to 25.1 per cent of Banister. Skanska AB, Banister’s other major 
shareholder, acquired an equal number of shares raising its ownership 
to 22.8 per cent. Although Banister experienced difficulties in 1990, 
recent management changes and a strategic repositioning of operations, 
should serve to improve Banister’s results. 


FINANCIAL 


Revenues increased by more than 31 per cent to $445.1 million 
in the year, largely as a result of acquisitions in transportation and 
energy services. Earnings before unusual and extraordinary items 
increased to $144 million ($0.38 per share) versus $124 million ($0.32 
per share) in 1989. After a provision of $1.2 million for losses from dis- 
continued businesses in 1990, net earnings were $13.2 million ($0.34 
per share). Cash from operations increased to $473 million from 
$38.1 million in 1989. JJ. McCaig 

Capital expenditures of $339 million were above the $28.3 mil- President 
lion spent in 1989. Expenditures on acquisitions and further increases 
in Our associated companies totalled $570 million, up from $424 
million in 1989. 


Long-term debt increased to $1395 million from $1118 million last year. Our debt-to-equity ratio, 
however, was 0.81:1 at year end, down from 087.1 at the end of last year. 


OUTLOOK 


A weaker industrial and manufacturing environment will be a factor in the performance of 
our operations in 1991, particularly the bulk transportation and truck leasing businesses which 
serve these markets. 

After a major expansion in 1990, Trimac Transportation will concentrate on consolidation 
and the integration of the new operations into the company. Although we anticipate some 
decline in business activity, this should be more than offset by the inclusion of a full year of results 
from the two acquisitions made in 1990. 

The outlook for drilling in 1991 is more positive than it has been for several years. Revenues 
generated by higher oil prices during the last half of 1990 are being redeployed into explora- 
tion and development programs, while demand for natural gas is building in response to trans- 
mission pipeline expansions and environmental concerns which favour a cleaner burning 
hydrocarbon fuel. 

To counteract soft market conditions, the truck leasing operation will increase its emphasis on 
marketing and sales and tighter control of maintenance costs. 

While Trimac faces 1991 with some concerns, we do so with the knowledge that our operations 
are well managed and that the company’s financial strength can support its initiatives. 


PERSONNEL 


During the year, Jeffrey J. McCaig was appointed president, chief operating officer and a 
director of Trimac and Ronald W. Waye was appointed president of Rentway. 

At the company’s Annual Meeting of Shareholders in May, 1990, Darryl K. Seaman was elected 
to Trimac’s Board of Directors. Mr. Seaman's extensive business experience will be a valuable addi- 
tion to the deliberations of the Board. 

Trimac is committed to providing quality service to its cus- 
tomers and maintaining superior operations. By doing so, we con- 
tinue to advance in profitability, thereby creating value for our 
shareholders. These objectives are achieved through the dedication 
and energy of our employees. Their determination has helped Trimac 
attain its primary goal of being a leader in each of its business areas. 
On behalf of the shareholders and directors of Trimac, we thank all of 
our people for their concerted effort, commitment and enthusiasm 
directed toward the growth and success of the company in 1990. 


JJ. McCaig J.R. McCaig 
President Chairman 
March 7, 1991 


J.R. McCaig 
Chairman 
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‘TRANSPORTATION SERVICES 


Trimac Transportation System is in the business of providing bulk highway transportation, 
related distribution and management services to industrial customers throughout North America. 
‘Trimac hauls a wide range of liquid, dry and gaseous products. It is the largest bulk transportation 
company in North America with more than 3000 employees and leased-operators, 1,878 power 
units and 4,084 trailers working from 101 locations. 


INDUSTRY OVERVIEW 


Rationalization and consolidation of the bulk trucking industry continued in 1990, Operating 
margins deteriorated for many bulk trucking firms due to generally declining economic conditions 
in both Canada and the United States. 

This climate of rationalization has allowed Trimac to respond to opportunities for expansion 
through strategic acquisitions. In the long-term, as further industry consolidation occurs, over- 
capacity in the bulk transportation industry should decrease, and pricing should rise, having a 
positive impact on profitability. 

Weakening economic conditions, primarily during the last half of 1990, resulted in lower vol- 
umes from shippers in Ontario, Quebec and the eastern United States. Despite the continued dis- 
location of secondary manufacturing operations in Ontario, international carriers with operations 
on both sides of the border continue to benefit from increases in international traffic resulting 
from the Free Trade Agreement. 

The development of close working partnerships with clients continues to be an important 
success factor. Transporters that emphasize a complete service package, that goes beyond pricing 
to assurance of reliable, safe delivery are benefiting from this practice. 

Environmental issues have risen to the top of the 
political agenda in 1990, and will continue throughout 
the decade. The Clean Air Act in the United States, the 
Green Plan in Canada, and constantly expanding pro- 
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SUMMARY (thousands of dollars) 1990 1989 
Revenues $284,716 $245,864 

100.... Earnings before interest 
and taxes 19,789 19,380 
Interest 9,018 hotels 
50... Cash from operations 25,668 24,738 
Identifiable assets 189,468 138,203 
Long-term debt 75,906 49,213 
0... Depreciation and amortization 18,562 14,989 
86 87 88 89 90 Net capital expenditures 18,577 15,756 


TRANSPORTATION REVENUES 


Millions of Dollars 


TRIMAC TRANSPORTATION SYSTEM 


Significant growth in revenues was reported by Trimac Transportation in 1990 increasing 16 
per cent to $284.7 million compared to $2459 million in 1989, The company’s improved revenues 
are largely attributable to increased business in Canada and major acquisitions in both the United 
States and Canada. 

Earnings before interest and taxes were $198 million, up slightly from $194 million in 1989, 
Earnings in the Canadian operations were above the previous year, primarily as a result of favour- 
able business conditions in western Canada. Earnings in the United States operations were below 
1989, due to one time reorganization costs on acquisitions, losses on disposal and redeployment of 
surplus equipment and a poor year in Trimac’s cement hauling operations in Texas and California. 

Trimac made two major acquisitions in 1990 achieving its strategic objective to expand oper- 
ations and diversify into new product lines and geographic regions. 

In March, 1990, Trimac concluded the purchase of Ryder Bulk Transportation Services, Inc. head- 
quartered in Birmingham, Alabama, from Ryder Systems of Miami, Florida. Ryder Bulk reported 
revenues of $US. 23.0 million in 1989. This acquisition added 158 power units, 218 trailers and 
10 terminals to Trimac’s United States operations. Ryder Bulk brought four tank washing facilities 
into the system with all the necessary permits, an important factor in an increasingly environ- 
mentally conscious industry. Trimac has renamed this company Trimac Bulk Transportation, Inc. 
and consolidated it with the company's Liquid Transporters operations in Louisville, Kentucky. 


Trimac designed, built and now operates the Red Dog rail-truck 
intermodal facility near Trail, British Columbia. The contract 
involves unloading rail cars and transferring lead and zinc con- 
centrates into storage and, as required, onto trucks for delivery to 
the Cominco smelter. 


The acquisition complements Trimac’s existing operations in terms of geography and com- 
modities hauled. Trimac Bulk Transportation, Inc. is located in the southeastern United States, 
while Trimac’s Liquid Transporters, Inc. operation is primarily in the northeastern and east-central 
United States. Both companies transport similar products such as specialty chemicals, lubricating 
oils, caustic sodas and solvents. 

In August, 1990, Trimac acquired the assets of CP Bulk Systems, headquartered in Vancouver, 
British Columbia, a division of Canadian Pacific Express & Transport Ltd. CP Bulk Systems had 
revenues of $40 million in 1989, 215 tractors and 400 trailers working out of 16 terminals in six 
provinces across Canada and one in Washington state. With this acquisition, Trimac became the 
largest bulk transportation company in North America. 

CP Bulk’s product revenue in 1989 was derived from 40 per cent woodchips, 38 per cent 
petroleum products and 22 per cent from other commodities, primarily dry bulk. A separate 
operating division, “Bulk Systems”, was created to manage the specialized needs of the forest prod- 
ucts segment. The remaining CP Bulk business was integrated into the Trimac network providing 
immediate economies of scale. 

‘Trimac opened the $3.0 million Red Dog ore concentrate rail-truck transfer facility, near Trail, 
British Columbia, on time and on budget in August, 1990. This facility handles lead and zinc con- 
centrates under a 10-year, $200 million contract with the Burlington Northern Railway. Throughput 
from the operation will not reach target levels until mid-1991. 

To improve standards of service and safety, Trimac continues to implement and emphasize 
its Quality Assurance and Continuous Improvement Program. A senior executive has been 
appointed to oversee this vital area which encourages teams of employees to identify new ways 
to improve Trimac’s transportation and distribution services. The company is starting to see bene- 
ficial results from the program, including improved levels of service, significant cost reduc- 

tions and innovative methods to meet 

operating standards. 
TERMINAL AND OFFICE LOCATIONS _ EUG Geir Tin inane S SHEE ESS 
is its North American reputation for 
service, with proven capability to 
transport a wide range of bulk prod- 
ucts safely within the United States 
and Canada and cross-border. The 
company’s decentralized approach to 
management enables Trimac to tailor 
its services to customer needs on a re- 
gional, national or international basis. 


Trimac’s trailer design specialists are continually working with operating and marketing per- 
sonnel to create innovative equipment. This has allowed Trimac to offer two-way or multi-product 
transport services so that incompatible commodities can be carried on the same trailer. One type 
of product is hauled to a delivery point while a different product is loaded onto the same trailer 
and backhauled. In this way, Trimac increases utility and efficiency while meeting its customers’ 
unique requirements. 

The economic recession, now evident throughout most of North America, will impact the 
industries that Trimac serves, particularly manufacturing and construction in Ontario, Quebec 
and the northeastern United States. However, the resurgence of the energy sector in western 
Canada and western United States, along with more stable economies in British Columbia and the 
midwestern United States, should result in some mitigation of the general economic slowdown as 
it affects Trimac’s business. 


HAULING CAPABILITIES Canada US. Total 
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Power Units (owned © leased maal CLO MMEE SOS IERIIG7S 
Trailers 2,435 1,649 4,084 
Terminals 50 51 101 


Above-An MC312 stainless steel 8-axle 
B train carrying chemicals in western 
Canada. 


Left-A light-weight coke trailer de- 
signed to meet the special needs of a 
customer in Decatur, Alabama. 


During 1990, the impact of rising fuel costs on profit margins was largely offset by intensive 
cost recovery actions taken by the company. A large portion of Trimac’s business is contractual in 
nature and makes provision for rate increases based on fuel price escalation. 

For 1991, Trimac Transportation will concentrate on internal growth and margin improvement. 
Equipment acquired through the two major acquisitions has been redeployed geographically 
where necessary, improving utility and reducing future capital requirements. The operational inte- 
gration of Trimac Bulk Transportation and Liquid Transporters is anticipated to be complete by 
mid-1991, thereby enhancing their capability to serve the chemical and construction markets in 
the eastern and central United States. These developments, along with full year revenues of the 
acquisitions without proportional overhead increases, is expected to have a positive impact in 1991. 


In South Dakota, a specially customized trailer allows ‘Trimac 
to transport cement and coal in the same trailer. These combo 
units have the cement hoppers welded to the front and rear 
of the bottom load trailers which carry coal. 
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"Kenting is well positioned 
to respond to improved mar- 
ket conditions in the drill- 
ing industry: Our broad 
geographic diversity, large 
inventory Of both shallow 
and deep capacity rigs and 
considerable experience in 
specialty drilling gives 
Kenting a competitive edge." 
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ENERGY SERVICES 


Trimac provides contract drilling services for the development of oil and natural gas reserves 
in Canada, the United States and Europe through Kenting Energy Services. It is the largest Cana- 
dian owned land drilling contractor and among the largest in the world, operating a fleet of 83 
rigs. In addition, a SO per cent owned, non-consolidated company, Cactus Drilling, owns 25 rigs 
in the southwestern United States. 


INDUSTRY OVERVIEW 

The contract drilling industry showed little signs of recovery during the first half of 1990. 
However, the last quarter of the year was significantly stronger than the comparable period in 1989. 

While there was some improvement in the demand for drilling services, utilization rates remained 
at unacceptable levels. In Canada, where there is a greater oversupply of equipment than in the 
United States, utilization increased to approximately 38 per cent in 1990 compared to 33 per cent 
in 1989. Activity in the United States responded more immediately to rising product prices with 
average utilization rates of 43 per cent during the year, up from 35 per cent in 1989. 

In Canada, oil and gas exploration and development activity remained below historical levels 
as a result of several factors, including the amount of debt acquired by a number of oil and gas com- 
panies through major acquisitions and mergers and the volatile price of oil. Improved levels of 
activity are expected in 1991 as industry debt loads decrease, and the revenues generated by higher 
oil prices in the last half of 1990 are utilized for exploration and development drilling. 

There is a climate of optimism emerging in the North American drilling sector, based on several 
industry factors that point to a growing demand for contract drilling services. These factors in- 
clude declining North American, Soviet and North Sea crude oil production, increasing demand_ for 

energy worldwide and the continuing rationalization of 
the drilling industry. It is anticipated that drilling rates will 
increase as the gap continues to narrow between supply 
and demand. 

Another encouraging development is the increase in 
demand for natural gas. The approval necessary for the 
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Iroquois pipeline to proceed in the northeastern United 
States, and the pending approval for the connecting 
80 TransCanada PipeLines 1991-92 facilities expansion, will 
A open up new markets. In addition, surplus supplies of nat- 
ural gas are declining and the growth of environmental 

ree concerns support the need for a cleaner burning fuel. 
40.0 | SUMMARY (thousands of dollars) 1990 1989 
Revenues $112,976 $48,343 

Cone Earnings before interest 

| and taxes 3,959 45 
Interest 3,130 SE ALOZ 
ee Cash from operations 4,208 1225 
Identifiable assets 73,181 71,070 
Bee aa Long-term debt 19,267 17,451 
Depreciation and amortization 5,422 5,663 
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KENTING ENERGY SERVICES 

Kenting experienced a significant improvement in operations in 1990. The merger with Kenting 
of the Hi-Tower, Sedco and Apollo drilling operations acquired from BOVAR in late 1989, has 
strengthened the company considerably, and enhanced its competitive position in the markets 
it serves. 

In addition to adding rigs to the existing fleet in Canada and the United States, the BOVAR 
acquisition opened two new and valuable markets to Kenting: the shallow market in Canada 
which is being served by Sedco Drilling and the Wyoming Rocky Mountain area of the north- 
western United States where Kenting Apollo Drilling operates. Kenting Hi-Tower continues to serve 
the deep market. 

In total, Kenting now operates 57 rigs in western Canada, 19 in the United States and seven 
in the United Kingdom. 

Revenues for Kenting increased to $113.0 million in 1990, up from $48.3 million in 1989. 
Earnings before interest and taxes were $4.0 million compared to $45 thousand in the previous year. 
This improvement is due to the acquisition of the BOVAR rigs, increased drilling activity and 
reduced depreciation as a result of the reduction in the carrying value of the rigs in 1989. 

Recognizing the growing importance of specialty drilling, Kenting has developed strong skills 
in horizontal drilling, unique remote location drilling, geothermal drilling and, most recently, 
nuclear waste disposal test drilling in the United Kingdom. 

Demand for horizontal drilling is grow- 
ing rapidly, driven by major well completion 
successes in certain geological formations. 
Horizontal drilling, in some cases, can re- 
cover up to three times more oil from con- 
ventional reserves than can vertical wells. 
Kenting is on the leading edge of this new 
technology and frequently has several rigs 
working on horizontal projects. 

Overseas, Kenting completed a major 
contract during 1990, for Petro-Canada Inter- 
national Assistance Corporation in Bot- 
swana, where it drilled a stratigraphic test 
well with favourable results. The test infor- 
mation will be used to interpret seismic data 
for the evaluation of further exploration 
drilling opportunities in the area. 


A Kenting rig drilling a horizontal well near Calgary, 
Alberta. Horizontal drilling involves angling the well bore 
out horizontally from the more traditional vertical bore, 
usually at an angle of 90 degrees. This technique can re- 
cover oil from areas of reservoirs previously considered 
inaccessible. 
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Increased activity in the United Kingdom towards the end of 1990, for Kenting Drilling Ser- 
vices, should prevail through 1991. A joint venture project is providing drilling services to British 
Nuclear Fuels, Inc. in Sellafield, England,and in Dounreay, Scotland to determine the suitability of 
these sites for nuclear waste disposal. In addition, recent success in securing work in Denmark and 


Holland will improve utilization of the European drilling rig fleet in 1991, 


RIG CAPACITIES 

Kenting 

Kenting Kenting Drilling 
Maximum Depths Hi-Tower Sedco Apollo Services Total 
Up to 2 400 m (7800 ft.) ~ 26 1 2 28, 
Up to 3 100 m (10500 ft.) 8 _ 2 2 12 
Up to 3 800 m (12,500 ft.) 15 - 7 1 23 
Up to 4 600 m (15,100 ft.) 4 - 8 2 14 
Up to 7 600 m (25,000 ft.) a - 1 - 5 
31 26 19 7 83 

Cactus DRILLING NortH AMERICAN SERVICE AREAS 


The financial results of Cactus 
Drilling are not included in the con- 
solidated financial statements of 
Trimac Limited, as explained in Note 
14 on page 38. Cactus Drilling, which 
is owned SO per cent by Trimac, cur- 
rently markets 16 drilling rigs in the 
Permian Basin of West Texas and east- 
ern New Mexico; nine rigs are perma- 
nently stacked. Drilling results in West 
Texas have been adversely affected by 
the many years of weak market de- 
mand and surplus supply of drilling 
equipment and services. 
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LEASING AND RENTALS 


Rentway Inc. is in the business of truck fleet management, providing full-service truck leasing, 
rentals, maintenance and repair services from Quebec to British Columbia and in select areas of the 
northern United States. Rentway operates a fleet of approximately 2,700 vehicles from 17 company 
operated shop locations and five agencies in smaller centres. 


INDUSTRY OVERVIEW 


The truck leasing and rental industry experienced difficulty during 1990, due to lower 
demand for trucks and a very soft resale market for used vehicles. These conditions were the result 
of the deteriorating economy, particulary in central Canada. Rising interest rates during the first 
half of the year and the uncertainty regarding the potential impact of the Goods and Services Tax 
and other tax reform legislation, were additional burdens on the industry. 

Decisions by some leasing companies to significantly reduce their fleet size, in addition to major 
reductions in the fleet size of public carriers, compounded the problems in the resale market. 

The ongoing effects of the recession and rationalization of the leasing and rental industry are 
major factors influencing the industry in 1991. There are counter-cyclical opportunities for stable 
leasing companies as more users of trucks elect to rent or lease truck equipment and purchase ser- 
vices in order to conserve capital, control operating costs and achieve greater flexibility. Further- 
more, the economic slowdown is causing some customers to retain vehicles for longer periods of 
time; this provides market opportunities for vehicle maintenance services. 

It is anticipated that total industry sales of new trucks will decline again in 1991. However, 
new truck and engine technology offering significant savings in fuel consumption will be a posi- 
tive factor in the demand for newer equipment. 

Longer term trends include greater use of the partner- 
ship concept between customers and providers of high 
quality, integrated truck management services. 
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; SUMMARY (thousands of dollars) 1990 1989 
b Revenues $47,870 $45,063 
i Earnings before interest 
f and taxes 6,019 7,099 
. i Interest 5,914 5,993 
i : Cash from operations 13,275 14,298 
a Identifiable assets 63,710 63,822 
ia Long-term debt 42,757. 42,995 
in Ae Depreciation and amortization 13,590 ibe yee 
Net capital expenditures 13,195 12,666 
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LEASING AND RENTAL REVENUES 


Millions of Dollars 


Chatham, Ontario in 1990, and a branch in Winnipeg, Manitoba in early 1991. The management 
team was strengthened with particular emphasis on marketing and sales to facilitate greater 
reliance on internal growth. 

Economic conditions have affected Rentway’s business activity, particularly in Ontario and 
Quebec, resulting in decreased profitability. In addition to lower realized returns, some downward 
adjustment to book values of vehicles was also necessary for Rentway to reduce the carrying values 
of equipment that will be entering the resale market in the near term. 

In 1990, despite the economic slowdown, Rentway’s revenues grew to $479 million compared 
to $45.1 million in 1989, a six per cent increase. Revenue growth in the strategic core businesses of 
full-service leasing and vehicle maintenance was 12 per cent. Earnings before interest and taxes 
were $60 million compared to $80 million in the previous year. 

In the United States, the range of activities at Rentway’s Dayton, Ohio and Flint, Michigan 
locations are being further developed and expanded. The company will carefully pursue other 
opportunities in designated local markets in the United States. 


LEASING LOCATIONS 


LOCATION 


Rentway’s truck servicing capabilities include com- 
mercial rental services offering companies the flex- 
ibility to expand their truck fleets during sudden 
upswings in business, seasonal peaks and for special 
shipments. 
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Rentway is one of only two national full-service truck leasing companies in Canada with on- 
site service facilities. This ability to offer controlled, high quality, 24-hour maintenance service is a 
major competitive advantage, as is the company’s specialized focus on commercial and industrial 
customers. 

In early 1991, Rentway launched its new “TRUKCARE” and “TRUKCARE PM” programs for 
professional management of vehicles to ensure safe, effective and economic care. These programs 
serve a strong market need and have potential to enhance sales and profit margins. 

The company’s strong position in the project rental business providing service to the resource 
sector, will bring increased business during 1991, since several major pipeline and related pro- 
jects are underway. 

Rentway’s financial stability and its national network of superior service facilities enable the 
company to meet the needs of customers seeking a professional partnership approach to fleet 
management and logistic needs. These advantages also position Rentway to benefit from the con- 
tinuing rationalization of the truck rental and leasing industry. 


#7 Pacitic Brewers Distributors 


Rentway provides trucks on a full- 
service lease basis to Noranda For- 
est Products (above), a client in 
Ontario. In British Columbia, 
Rentway provides a full-service 
lease package to Pacific Brewers 
Distributors (right), as well as fleet 
maintenance of PBD’s owned vehi- 
cles under Rentway’s “TRUKCARE” 
program. 
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ASSOCIATED COMPANIES 


Trimac has investments in six companies which are related to existing or previous businesses 
and represent diversification strategies for Trimac. These investments include the fields of petro- 
leum exploration and development, environmental protection services, information technology, 
engineering and construction and oilfield equipment supply. 


CHAvuvco Resources Ltp. 


Trimac holds a 268 per cent interest in Chauvco Resources Ltd., one of the larger independent 
oil and gas exploration and development companies in Canada. 

Substantial increases in revenues and earnings were reported by Chauvco for 1990. Gross rev- 
enues were $797 million, up from $26.2 million in 1989. Cash flow, which on a per share basis is 
the key measure of an oil and gas company’s success, increased by 113 per cent to $2.58 per share 
compared to $1.21 per share in the previous year. Trimac’s share of earnings before taxes was $5.8 
million. 

The improved financial results are due to strong growth in daily rates of production arising 
from the acquisitions of the Alberta and British Columbia properties of Ultramar Oil and Gas 
Canada and the assets of Carlyle Energy in early 1990, an increase in the company’s own production 
over 1989 levels and higher oil prices. 

Chauvco completed a private placement of 1,000000 special warrants in July, 1990. Proceeds 
of $14.2 million from the issue were used for repayment of bank debt incurred as a result of the 
acquisitions earlier in the year. Trimac did not participate in the issue and consequently recorded a 
pre-tax gain of $2.7 million upon dilution of its holdings. 

In January, 1991, Chauvco agreed to acquire oil and gas properties in three areas of Alberta from 
Esso Resources Canada Limited for $51.3 million in cash 
plus a contingent consideration of up to $4.5 million 
depending upon the price of oil. These properties include 
Esso’s unitized interest in the Rycroft area of northwestern 
Alberta, as well as interests in the Bellshill Lake unit and 
Thompson Lake pool of east-central Alberta. 

Chauvco’s exploration and development activity will 
continue to be concentrated in proven areas of success, 
specifically central and southern Alberta and western 
Saskatchewan with an emphasis on medium/light gravity 
crude oil reserves. Strategies for the future include main- 
taining a strong financial position by keeping exploration 
and development expenditures within self-generated cash 
flow, and focusing on internally generated growth through 
the exploration and exploitation of the company’s high 
quality, long life reserves. 
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86 87 88 89 90 ASSOCIATED COMPANIES 
SUMMARY (thousands of dollars) 1990 1989 
ASSOCIATED COMPANIES ete arti cle eh EMdigtrle ial MC RE ME MOE Nai NES oe 
EARNINGS BEFORE TAXES Trimac’s share of earnings 
(Trimac share) " c 2 
Millions of Dollars before taxes $ 5,832 $1 7,783 
Trimac investment 57,446 25,000 


BOVAR Inc. 


‘Trimac’s re-entry into the environmental protection business in late 1989, with the purchase of a 
46.1 per cent interest in BOVAR Inc., was opportune since the heightened awareness of environmental 
issues has brought increased activity to BOVAR’s operations. 

BOVAR’s revenue from environmental services increased to $48.7 million in 1990, an increase of 
40 per cent over revenues of $34.7 million recorded in 1989. BOVAR's environmental operating income 
after debt servicing expense was $16 million in 1990 compared to a loss of $06 million in 1989. As 
a result of losses related to discontinued operations of $6.6 million, BOVAR reported a net loss 
of $5.0 million. 

In 1990, a rotary kiln designed to treat up to 8000 additional tonnes of solid hazardous wastes 
annually was commissioned at the Alberta Special Waste Treatment Centre near Swan Hills, Alberta; 
the facility is 60 per cent owned by BOVAR and operated by its subsidiary, Chem-Security (Alberta) 
Ltd. In 199], the further addition of a 40000 tonne incineration system to the Treatment Centre 
will be examined, and will be the subject of an environmental impact assessment study involving 
public participation meetings at 17 major locations in Alberta. This major expansion, when 
approved, will take two to three years to complete. 

BOVAR completed the sale of its Mainland Oilfield Supply and components of its Mainland 
Manufacturing operations in 1990 as part of its divestiture plan to move out of non-environmental 
businesses. The disposition of other non-strategic assets are presently under negotiation. 

Other developments in 1990 include the construction and completion of the southern 
Alberta Suffield facility to treat military hazardous wastes. 

BOVAR anticipates improved financial results in 1991 as the remainder of its non-environmental 
businesses are sold and the environmental and hazardous waste treatment needs of industry grow. 


ne  eemieetal eter gar ec” eet OL iy a: 


The Alberta Special Waste Treatment 
Centre located near Swan Hills, Alberta 
(60 per cent owned by BOVAR) is an 
integrated state-of-the-art facility that 
provides a full range of treatment 
options for the disposal of industrial 
and hazardous wastes. 
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INTERA INFORMATION TECHNOLOGIES CORPORATION 


Intera is a leading-edge, information technology company that provides spatial information to 
the resource industry and governments. Using a variety of advanced technologies, the company is 
able to collect, process and interpret a broad range of geographic, geological and engineering infor- 
mation. Intera operates on a global scale and has a wide range of customers in approximately 85 
countries. 

In early 1990, Intera successfully completed its Initial Public Offering of common shares in 
Canada and the United States. During the year, Trimac invested an additional $2.5 million in 
Intera bringing Trimac’s total ownership to 18.3 per cent. 

Improvements in revenues and earnings were reported by the company for its fiscal 
year ending September 30, 1990. Revenues were $US. 60.5 million, a 46 per cent increase over 
1989 revenues of $US. 414 million. Net earnings for the year were $US. 3.5 million compared to 
$US. 24 million in 1989; earnings per share were $US. 080, up from $US. 075 per share in the prior 
year. Trimac’s share of Intera earnings before taxes was $Cdn. 1.3 million in 1990, more than 
double that of 1989. 

Major projects in 1990 included the successful implementation of the Star-2 System which is 
used in ice reconnaissance for the Canadian government in the coastal waters of the Arctic and 
North Atlantic Oceans, the completion of Phase I of a large contract providing mapping data of 
South America for the United States Defense Mapping Agency and the final deliveries of products 
from a large scale airborne geophysical survey of Thailand. 

Two strategic acquisitions were undertaken in 1990. The purchase of Jerry R. Bergeson & 
Associates Inc., a petroleum engineering firm in Denver, provided Intera with a wider base 
to expand the company’s petroleum 
and resource management. Through 
the acquisition of Aero Service, a dig- 
ital mapping, airborne geophysics and 
airborne radar business in Houston, 
Intera strengthened its position in the 
United States market. 


Intera creates a merged image composed of 
airborne radar and geophysical data; the image 
is used to identify geological structures and 
lithologies for gold exploration in northern 
Ontario. 
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BANISTER INC. 
Banister Inc. experienced record revenue in 1990. However, it ended the year in a net loss 


position due to difficulties on certain civil and pipeline projects. With the majority of these 
unfavourable projects completed, Banister looks forward to improved financial results. 

Record revenues were significantly influenced by construction of Terminal III at Pearson 
Airport in Toronto. This contract, including an adjacent hotel and office complex, will be completed 
in the first half of 1991. 

During 1990, Banister’s commercial building divisions were active in Vancouver, Seattle and 
the Toronto regions. Volumes were particularly high in Vancouver due to the construction of 
three downtown towers, a civic building and a commercial/hotel project. 

Banister carried out a high volume of pipeline construction in 1990 on five contracts. Work 
on three of the contracts installing gas pipelines on Vancouver Island, in the area north of 
Vancouver and in Manitoba will continue in 1991. | 

Other divisions experienced steady work levels in 1990. Banister’s marine dredging affiliate was 
awarded a contract on the Hibernia project in Newfoundland, and the company’s utility construc- 
tion business experienced increased work on the rehabilitation of existing utility lines in Ontario. 

In November, 1990, Trimac Limited and Skanska AB purchased all of the Banister shares held by 
The Churchill Corporation, increasing their ownership to 25.1 per cent and 22.8 per cent, respectively. 

While the 1991 market holds some promise in the pipeline, industrial and airport construc- 
tion sectors, the general level of economic activity is of concern. 

Banister will work to improve its performance through streamlining of operations and an 
emphasis on project areas less sensitive to economic fluctuations. 


Above-A scale model of the Husky Oil Upgrader gas-oil 
hydrotreater unit under construction in Lloydminster, 
Alberta; Bantrel is providing engineering and procure- 
ment services. 


Left-During 1990, Banister was awarded a contract to 
build 116 km of 42-inch natural gas pipeline for Trans- 
Canada PipeLines Limited in Manitoba. 
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BANTREL INC. 


Bantrel Inc. is an engineering, procurement and management construction company serving 
the Canadian energy industry. In 1990, the company experienced unprecedented activity as it 
participated in 30 different projects, recording a $44 million pre-tax profit. Trimac and Banister 
each hold a 20 per cent interest in Bantrel. 

The largest project in 1990 involved two different contracts for the Husky Oil Bi-Provincial 
Upgrader in Lloydminster, Alberta; the engineering and procurement of the hydro treaters and 
crude unit, as well as the offsites and utilities. 

During 1990, Bantrel formed a five-year “partnering” arrangement with Shell Canada for 
the engineering, procurement and construction management of Shell’s compressor stations in 
western Canada, and participated in study work for the OSLO oil sands mining project. 

Other project work included a two-year contract to conduct engineering, procurement and con- 
struction services for PetroCanada at its western Canada refinery and the award of a major process 
study from the Texaco refinery in Anacortes, Washington. 

Although Bantrel was not successful in its bid for work on the Hibernia project, recent 
strength in the energy sector points to increasing demand for energy related engineering services 
in Canada. 


ALBERTA PETROLEUM Equipment Co. Lip. 

The Alberta Petroleum Equipment Co. Ltd. (“Alpeco”), in which Trimac holds a 45.2 per cent 
interest, provides oilfield equipment supplies and services throughout western Canada. In previous 
years, Alpeco has been engaged primarily in the purchase, repair and sale of surplus equipment 
and this continues to be an important part of its business. 

To broaden its earnings base, Alpeco acquired a service rig maintenance and fabrication busi- 
ness and two equipment distribution operations. These acquisitions have had a favourable impact 

on Alpeco’ results. 

Alpeco continues to be the domi- 
nant supplier of used drilling equip- 
ment and is seeking to expand its 
market share in the supply of new 
well servicing, air control and gas 
detection equipment. The demand 
for drilling and well servicing equip- 
ment is increasing as a result of higher 
oil prices and a resurgence of explo- 
ration and development activity. The 
emergence of a stronger energy sec- 
tor could result in greater business 
activity for Alpeco. 


Alpeco is the dominant supplier of used drilling and 
well servicing equipment throughout western Canada. 
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MANAGEMENT DISCUSSION AND ANALYSIS 


RESULTS OF OPERATIONS 

Revenues increased in 1990 to $445.1 million, an increase of $1064 million over 1989. 
Increases in revenues from 1989 occurred in all industry segments. Revenues in transportation 
increased to $284.7 million from $2459 million in 1989 principally as a result of the 1990 acquisi- 
tions of Ryder Bulk Transportation Services, Inc. in the United States and CP Bulk Systems in Can- 
ada. Revenues in energy services of $113.0 million were more than double the $48.3 million 
recorded in 1989 due largely to the acquisition of BOVAR Inc.'s land drilling operations at the end 
of December, 1989. Revenue from the leasing business increased slightly to $479 million in 1990 
from the 1989 level of $45.1 million. 

Operating earnings increased to $28.7 million from $269 million in 1989. In transportation, 
operating earnings of $198 million increased slightly from the $194 million recorded in 1989. 
Improved results in Canada were offset by lower results in the United States due to weakening 
demand for product shipments in the automotive business and in the cement business in Texas. 
Operating earnings in energy services of $4.0 million were significantly improved over the 
$45 thousand in 1989 due to several factors including the acquisition of the BOVAR assets in late 
1989, increased drilling activity in Canada, particularly in the second half of the year, and lower depre- 
ciation as a result of the 1989 writedown in value of the drilling rigs. Operating earnings in leasing 
of $6.0 million were $2.0 million below 1989 reflecting margin erosion due to the slowdown in 
the economy. 

Pre-tax equity earnings of associated com- 
panies were $5.8 million in 1990 compared to 
$178 million in 1989, Tricil, a SO per cent owned 14. 
company which was sold in December 1989, 
contributed $15.6 million in pre-tax earnings 


in 1989. Excluding the results of Tricil, results Lae 
from the associated companies were improved 
over 1989. Trimac’s share of earnings from its 10... 


Chauvco investment increased by more than 

250 percent due to higher oil prices in the sec- 

ond half of 1990 and greater production, 8.... 
principally from acquired properties. Trimac 
again recorded a pre-tax loss from its Banister 
investment as Banister recorded losses on 
several construction and pipeline projects. 


86 87 88 89 90 


EARNINGS BEFORE UNUSUAL 
AND EXTRAORDINARY ITEMS 


Millions of Dollars 
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Results from Trimac’s investment in Intera were much improved over 1989 as Intera obtained 
new profitable contracts in mapping and reconnaissance. 

Earnings were also favourably affected by a $2.7 million pre-tax gain on dilution as a result of a 
share issue by Chauvco at a price in excess of Trimac’s carrying value. Trimac did not participate in 
the issue. 

Net interest expense decreased by $5.3 million from 1989 due to proceeds from the sale of Tricil 
reducing long-term debt and additional interest income being generated on the surplus cash. 

Earnings before income taxes of $18.7 million were $26 million below 1989, 

‘Trimac’s effective income tax rate was 23 per cent in 1990 compared to 419 per cent in 1989. 
The lower rate in 1990 occurred due to a change in Canadian Institute of Chartered Accountants 
accounting recommendations, effective for 1990, regarding the recognition of previously unre- 
corded tax loss benefits. In 1989 and prior years, these benefits were treated as extraordinary items 
while in 1990 these benefits were treated as a reduction in the income tax provision. Utilization of 
these losses resulted in a benefit of $4.2 million in 1990, 

Earnings before unusual and extraordinary items increased to $144 million in 1990 from 
$124 million in 1989. 

Unusual items in 1990 amounted to $2.2 million pre-tax and were comprised of additional 
losses on the discontinued businesses of Kenting Projects and Kenting Earth Sciences. The unusual 
items in 1989, which totalled $6.1 million pre-tax, included losses from Kenting Projects and a pro- 
vision for loss on an advance made to Cactus Drilling, a 50 per cent owned company. 

No extraordinary items were recorded in 1990. In 1989, extraordinary items totalled $34.7 mil- 
lion and were comprised of the gain on the sale of Tricil ($571 million), a writedown in the carry- 
ing value of drilling rigs ($270 million) and the utilization of previously unrecorded tax loss 
carryforwards in Canada and the United States ($4.6 million). 

Net earnings, after extraordinary items, were $13.2 million in 1990 compared to $43.3 million 
in 1989, 


NET CAPITAL EXPENDITURES AND INVESTMENTS 


th ds of dollars) Transportation Truck Energy 
ai pea i gareites Leasing _—_ Services Other Total 
Net capital expenditures $18,577 $13,195 $2,478 $ (387) $33,863 
Business acquisitions 35,408 = 4,073 — 39,481 
Investment in associated 
companies 
—Banister ~ - ~ 4,562 4,562 
—Chauvco - ~ - 8,764 8,764 
—Intera = = = 2,900 2,500 
—Other - = = 1,650 1,650 
Total-1990 $53,985 $13,195 $6,551 $17,089 $90,820 
1989 $20,966 $12,666 $35,985 $ 1,055 $70,672 
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INVESTMENTS AND ACQUISITIONS 


Trimac Transportation made two acquisitions in the year, purchasing the businesses of Ryder 
Bulk Transportation Services, Inc. in March, 1990 and of CP Bulk Systems in August, 1990. The total 
consideration paid of $354 million included $74 million for goodwill. These acquisitions were 
funded by cash from operations, proceeds from the Tricil disposal and bank debt. 

Trimac invested $175 million in associated companies in 1990, as well as a further $4.1 million 
expenditure made with respect to BOVAR. An investment of $8.8 million was made in January, 
1990 to purchase 973,578 common shares of Chauvco which brought Trimac’s total holdings to 
4,836,696 shares. Trimac did not participate in a subsequent issue of Chauvco common shares 
which reduced Trimac’s interest to 26.8 per cent from 28,7 per cent. | 

In conjunction with Intera’s Initial Public Offering of common shares in February, 1990, Trimac 
invested an additional $2.5 million in this company. Trimac now holds 18.3 per cent of Intera. 

In November, 1990, Trimac increased its investment in Banister to 25.1 per cent from 173 
per cent by the purchase of 466,504 common shares of Banister from The Churchill Corporation 
for $46 million. Skanska AB,.Banister’s other major shareholder, purchased an equivalent number to 
raise their interest to 22.8 per cent. 

A further investment into Alpeco was made in 1990 when Trimac sold certain business segments 
of Kenting Projects to Alpeco in exchange for additional common shares. 


FINANCIAL RESOURCES AND LIQUIDITY 


Cash from operations, before losses from discontinued businesses, increased to $473 million 
from $38.1 million last year. This substantial increase is due to growth in operating earnings 
and a reduction of interest expense in 1990. Equity earnings decreased, but do not involve the 
receipt of cash by Trimac. 

Net capital expenditures were $339 million, up from $28.3 million in 1989, 

Expenditures on acquisitions and further investments in associated companies totalled $570 
million. 

Long-term debt increased by $277 million in the year to $1395 million at year end. The capi- 
tal and acquisition programs, mentioned above, were in excess of cash on hand and funds generated 
from operations, resulting in this increase. 

During the year, Trimac called for redemption its $30.0 million 71/s% Convertible Subordi- 
nated Debentures. All holders of the debentures elected to convert their debentures into common 
shares resulting in the issuance of 5,373977 common shares. 

On July 3, 1990, Trimac redeemed for cash all of the outstanding Class B Preferred Shares for 
their face value of $24.0 million. 

The debt-to-equity ratio at year end was 081:1 compared to 0.87.1 at the end of last year. 


LONG-TERM DEBT 1990 1989 
(thousands of dollars) 
Transportation services $ 75,906 $ 49,213 
Truck leasing 42,757 42,995 
Contract drilling 19,267 17,451 
Other 1,551 2,158 
Total $139,481 $111,817 
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As a result of the significant capital and acquisition program in 1990, the redemption of the 
Class B Preferred Shares and a desire to reduce levels of floating rate indebtedness, cash balances 
declined to $6.3 million from $52.4 million at the end of last year. Trimac had approximately 
$45.0 million of unused credit at year end. 


OUTLOOK 


It is likely that the current economic recession will continue to negatively affect results in trans- 
portation, particularly for product movements in the construction and automotive industries. 
Consequently, the focus in 1991 will be to control costs and further rationalize the two significant 
acquisitions made in 1990. 

Trimac is encouraged by the increase in drilling rig utilization rates from 33 per cent in 1989 
to approximately 38 per cent in 1990. Further increases in rig utilization to 40 per cent in 1991 are 
possible, although events in the Middle East could change forecasts dramatically. 

Results in leasing should improve somewhat over 1990, in spite of the recession, as Rentway 
increases its marketing efforts with respect to vehicle maintenance services. 

Earnings and further asset appreciation in associated company investments will depend on 
Banister’s ability to return to profitability in 1991 and, to a great extent, on the price of oil in the 
case of Trimac’s investment in Chauvco. 
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CONSOLIDATED FINANCIAL STATEMENTS 


CONSOLIDATED STATEMENTS OF EARNINGS & RETAINED EARNINGS 


TRIMAC LIMITED AND SUBSIDIARY COMPANIES Year ended 
December 31 
220 Eg pels) S. 
(thousands of dollars) 
REVENUES $445,057 $338,635 
OPERATING COSTS AND EXPENSES 
Direct 318,717 229,769 
Selling and administrative 60,131 47,252 
Depreciation and amortization 38,612 35,308 
Gain on sale of assets (net) (1,116) (548) 
416,344 311,781 
OPERATING EARNINGS 28,713 26,854 
Associated companies-earnings 5,832 17,783 
—gain on dilution of equity interest 2/147, - 
Interest-long-term debt (18,581) (CAL INBS) 
Interest income (net) 5,076 2,292 
General and administrative costs (5,013) (4,442) 
EARNINGS BEFORE TAXES 18,744 JA ais 
Income taxes (Note 3) 4,308 8,964 
EARNINGS BEFORE UNUSUAL AND EXTRAORDINARY ITEMS 14,436 12,411 
Unusual items (Note 5) (1,253) (3,765) 
EARNINGS BEFORE EXTRAORDINARY ITEMS 13,183 8,646 
Extraordinary items (Note 6) - 34,662 
NET EARNINGS $ 13,183 $ 43,308 
EARNINGS PER SHARE: 
Before unusual and extraordinary items $ 0.38 $ 0.32 
Before extraordinary items 0.34 0.19 
Net-Basic 0.34 133 
—Fully diluted 0.34 1.14 


RETAINED EARNINGS, BEGINNING OF YEAR, 


as previously reported $ 64,592 $ 24,028 
Adjustment due to the settlement of a prior year’s 
insurance claim (Note 2) me022) mee!) 
RETAINED EARNINGS, BEGINNING OF YEAR, as restated 63,670 23,106 
Net earnings 13,183 43,308 
Dividends: 
Common shares (6,112) = 
Preferred shares 
912% First Preferred shares, Series A (386) (418) 
Class B Preferred Shares (1,189) (2,326) 


RETAINED EARNINGS, END OF YEAR $ 69,166 $ 63,670 
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CONSOLIDATED BALANCE SHEET 


TRIMAC LIMITED AND SUBSIDIARY COMPANIES 


ASSELS 
GURRENT- ASSETS: 


December 31 


1990 


1989 


(thousands of dollars) 


Cash and term deposits $ 6,263 
Accounts receivable 71,045 
Income taxes recoverable 179 
Materials and supplies 5,096 
Prepaid expenses 14,208 
96,791 
INVESTMENTS AND ADVANCES: 
Investments in and advances to associated companies (Note 14) 57,446 
Mortgage receivable (Note 8) 15,000 
Notes receivable and other (Note 9) ZO 1 
74,817 
FIXED ASSETS (Note 10) 208,713 
GOODWILL AND AUTHORITIES List 
$392,072 
LIABILITIES AND SHAREHOLDERS’ EQUITY 
CURRENT LIABILITIES: 
Bank advances, secured $ 14,278 
Accounts payable and accrued 62,703 
Current maturities of long-term debt 2,457 
79,438 
LONG-TERM DEBT (Note 4) 139,481 
DEFERRED INCOME TAXES 1,700 
CONVERTIBLE DEBENTURE (Note 11) a 
SHAREHOLDERS’ EQUITY: 
Share Capital (Note 7) 
Preferred 4,095 
Common _ 102,706 
106,801 
Cumulative translation adjustment (4,514) 
Retained earnings __ 69,166 
171,453 
CONTINGENCIES AND COMMITMENTS (Note 15) 
$392,072 
Approved by the Board: Sea 
S29 ela, LO an 
J.R. McCaig JJ. McCaig . 


Director Director 
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$ 52,416 
66,479 
137 
Syl ky) 
1123 


135,574 


3,090) 
15,000 
4,606 


52900 
182,489 
4,968 
$375,967 


$ 8,709 
54,361 
5/079 


68,145 
eS 
ayers) 
30,000 


30,235 
Papas) 


102,494 
(3,682) 
63,670 


162,482 


$375,967 


CONSOLIDATED STATEMENT OF CHANGES IN FINANCIAL PosITION 


TRIMAC LIMITED AND SUBSIDIARY COMPANIES Year ended 
December 31 
al 20 eo aae 
(thousands of dollars) 
CASH PROVIDED (USED) 
OPERATIONS: 
Earnings before unusual and extraordinary items $ 14,436 $ 12,411 
Depreciation and amortization 38,612 35,308 
Gain on sale of assets (net) (1,116) (548) 
Deferred income taxes 1,937 152 
Associated companies 
—Net earnings (4,178) (10;533) 
—Gain on dilution of equity interest (277) - 
Other non-cash items 310 344 
Cash from operations 47,284 38,134 
Discontinued businesses _ (2,373) (4,128) 
Net cash flow 44,911 34,006 
INVESTMENTS: 
Purchase of fixed assets (59,395) (46,069) 
Proceeds on sale of fixed assets __ 25,532 RE 
Net capital expenditures (33,863) (73/253) 
Proceeds on disposal of investment (net of costs) - 118,240 
Acquisition of transportation assets (net of cash 
acquired of $604 thousand) (Note 12) (35,408) (S,210) 
Acquisition of BOVAR (4,073) (35,148) 
Investment in associated companies (17,476) (2,059) 
Net change in non-cash working capital balances 3,002 (3,898) 
Other 1,025 (1,244) 
Cash (used in) provided by investments (86,793) 42,426 
FINANCING: 
Increase in long-term debt ZO 1e 973 
Repayments of long-term debt (4,439) (39,245) 
23,539 (38,272) 
Conversion of convertible debenture (30,000) - 
Increase in common share capital 30,448 - 
Net change in working capital loans 5,569 (7,640) 
Dividend paid on common shares (6,112) ~ 
Preferred share dividends and redemptions (27,715) (3,064) 
Cash used in financing (4,271) (48,976) 
Net (decrease) increase in cash (46,153) 27,456 
Cash position, beginning of year 52,416 24,960 
CASH POSITION, END OF YEAR $ 6,263 $ 52,416 


NOTES TO CONSOLIDATED FINANCIAL STATEMENTS 


Note 1—-SumMary OF SIGNIFICANT ACCOUNTING POLICIES 
Principles of Consolidation 
These consolidated financial statements include the accounts of Trimac Limited (“the Corpora- 
tion”) and its subsidiaries (collectively “Trimac”). All of the subsidiaries are virtually wholly owned; 
minority interests are immaterial. 
Investments in associated companies (generally ownership of 18.3% to 50%) are accounted for 


by the equity method. Under the equity method, the cost of the investment, including goodwill at 
acquisition, is adjusted for Trimac’s share of undistributed earnings or losses and capital transactions. 


Goodwill and Authorities 


Goodwill and authorities are being amortized on a straight line basis over periods of up to 40 
years, except for $2,157000 which was acquired prior to March 31, 1974. 


Income From Contracts 


Income from contracts is recorded by the percentage-of-completion method of accounting. Any 
anticipated losses are provided for in their entirety. 


Fixed Assets 


Depreciation is provided at rates which will amortize costs to estimated residual values, over the 
assets’ estimated useful lives, mainly as follows: 


Estimated 
Useful 
Asset Depreciation Method Life (Years) 
Land drilling rigs Straight line (residual-15% to 25%) 1S 
Highway tractors Varying percentages of original cost (residual-S%) 5-7 
Highway trailers Straight line (residual-4%) 7-10 
Rental vehicles Varying percentages of original cost 3 
Lease vehicles Varying percentages of original cost 3-5 
Buildings and other Various 4-25 


Pension Plans 


As at December 31, 1990, the actuarial present value of accrued pension benefits attributed to 
services rendered for defined benefit pension plans was $4,115,000 (1989-$3,298,000). The estimated 
value of assets in the defined benefit pension plans was $3,725,000 (1989-$3,130000). Effective 
January 1, 1989, a certain defined benefit plan was converted and transferred into a new defined 
contribution plan. As at December 31, 1990, the surplus in this plan, which is available to offset 
employer contributions, amounted to $1,588000 (1989-$3,011000). 


Comparative Amounts 
Certain comparative figures have been reclassified to conform to the current year's presentation. 


Nore 2—Prior PERIOD ADJUSTMENT 


During the year the settlement of an insurance claim which related to the 1985 fiscal year was 
recorded. Retained earnings as at December 31, 1989, were reduced by $922,000, deferred taxes were 
reduced by $68,000 and accounts payable were increased by $990000. 
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Norte 3—INCOME TAXES 


The income tax provision is comprised of the following: 


1990 1989 
(thousands of dollars) 
Current $ 717 $ 562 
Deferred 1,937 Piley2 
Associated companies 1,654 7,290 
$4,308 $8964 
The provision varies from what would otherwise be expected, for the reasons set out below: 
1990 1989 
Percent of Percent of 
Earnings Earnings 
Amount Before Tax Amount Before Tax 
(thousands of dollars) 
Computed “expected” tax $8,210 43.8% $9,362 43.8% 
Recognition of previously unrecorded 
tax loss benefits (4,207) (22.4) ~ - 
Other 305 1.6 (398) (1.9) 
$4,308 23.0% $8,964 41.9% 


Loss carryforwards in the United States for which no benefits have been recorded total $US. 
52,289000 at December 31, 1990. These losses expire as follows: 1998-$37925,000; 1999-$12,190000; 
2000-$472,000; 2002-$1,702,000 

During 1989, Trimac Limited acquired two contract drilling businesses. One of the assets acquired 
related to $142,504,000 of losses and tax costs in excess of book costs carried forward for income 
tax purposes. The value attributed to this asset was $15,600000. During 1990, a further payment was 
made with respect to the purchase price and of that amount $2,400000 was added to such value. 
During 1990, $10944,000 (1989-$15,283,000) of these losses and costs were claimed for accounting 
purposes. The related benefit of $4,900,000 (1989-$5,900000) was recognized by reducing the 
value attributed to this asset by $1400000 (1989-$2,500000) and by reducing the income tax pro- 
vision by $3,500000 in 1990 and by crediting an extraordinary item for $3400000 in 1989. 

Such costs and losses claimed for income tax purposes amounted to $1,500000 in 1990 (1989- 
$15,300000) and the unclaimed balances amounted to $125,770000 at December 31, 1990. The por- 
tion applicable to losses carried forward ($89718,000) expires as follows: 


1996-$87,637,000 
1997-$ 2,081,000 


The availability of such costs and tax loss carryforwards to Trimac is dependent upon several fac- 
tors, including the ability of Trimac to generate sufficient taxable income in the carryforward period 
and ultimate acceptance of this availability by the taxing authorities. Management is of the opinion 
that such costs and losses will ultimately be available to Trimac and the remaining estimated value 
attributed to such asset of $14,100,000 and the benefits recognized as income of $3,500,000 in 
1990 (1989-extraordinary item of $3,400000) will be realized. 
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Nore 4—LONG-TERM Dest 


Details of long-term debt, including aggregate annual repayments required over the next five 


years, are as follows: 


1990 1989 
Long-Term Current Long-Term Current 


(thousands of dollars) 


‘Transportation 
Canada (a) $ 57,269 $ 100 $ 40,039 $ 100 
USs(b) 18,637 1,088 9,174 2233 
75,906 1,188 49,213 27903. 
Leasing (c) 42,757 - 42,995 - 
Drilling (d) 19,267 794 17,451 2,280 
Other 1,551 475 2,158 462 


(a) 


(b) 


$139,481 $2,457 $111,817 $5,075 


The loans are secured by certain highway transportation equipment and certain real estate 
properties under floating charge debentures. Interest rates are fixed and floating, ranging mainly 
from Canadian prime plus 1/:% to '% with alternative rate options. The amounts outstanding 
are mainly revolving and may be terminated by defined notice. If such termination occurs, the 
loans will be repayable over eight years commencing in 1991. 

The loans include revolving loans and are secured by certain highway transportation equip- 
ment, a negative pledge on certain highway equipment and a pledge of shares of certain 
wholly owned subsidiaries. The revolving loans may be terminated by defined notice. If such 
termination occurs, the loans will be repayable over eight years. 

The loans are secured by certain lease and rental vehicles. Interest rates are fixed and floating. 
Fixed rates range from 975% to 15.25% and floating rates range from Canadian prime to prime 
plus 1%. The amounts outstanding are revolving and may be terminated by defined notice. If 
such termination occurs, the loans will be repayable over periods of up to six years. 

The loans are secured mainly by drilling rigs and related receivables. Interest rates are floating 
and are 14% over Canadian prime; 1.175% over US. LIBOR; and 74% to 112% over UK. LIBOR 
or Base Rate. The loans are repayable over periods of up to seven years. 
Repayments-aggregate amounts of long-term debt repayable in the years ending December 31 
are: 1991-$2,457,000; 1992-$3,913,000; 1993-$2,052,000; 1994-$4,047,000; 1995-$5,113,000 
Thereafter—$ 124,356,000 

Certain of Trimac’s long-term debt is payable in foreign currencies. The Canadian dollar equiv- 
alent of this debt (long-term and current portion) is as follows: payable in US. dollars— 
$22,154,000 and payable in UK. pounds sterling—-$6,929000. 


Nore 5—UNUSUAL ITEMS 


1990 1989 
Pre-tax After-tax Pre-tax After-tax 


(thousands of dollars) 


Discontinued businesses 


Kenting Projects Limited $(1,938)  $(1,088)  $(3,681) —-$(2,069) 
Airborne surveys (300) (165) = = 
Trimac House - - (64) (36) 
(2,238) (1,253) (3,745) (2,105) 

Other 
Provision for loss on advances to Cactus ~ - (2,350) (1,660) 


$(2,238)  $(1,253)  $(6,095) — $(3,765) 
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Nore 6—EXTRAORDINARY ITEMS 


1990 1989 
(thousands of dollars) 
Gain on sale of 50% of Tricil Limited, net of taxes of $25,730000 $ - $57,124 
Reduction in carrying value of drilling rigs and related equipment, 
net of deferred taxes recovered of $20,221,000 - (27,017) 
Recognition of previously unrecorded tax loss benefits 
—Canada - 3,400 
—United States . - Wiss 
$ = $34,662 
Nore 7—SHARE CAPITAL 
Issued 
_Number_ = __ Amount _ 
PREFERRED SHARES 
First Preferred Shares of a stated value of $25 each 
(authorized 320000 shares)— 
912% Cumulative Redeemable First Preferred Shares, 
Series A 
Issued as at December 31, 1989 176,600 $ 4,415,000 
Purchased for cancellation (a) (12,800) (320,000) 
Issued as at December 31, 1990 163,800 4,095,000 
Class A Preferred Shares without nominal or par value 
(authorized 50000000 shares) issuable in series - - 
Class B Preferred Shares without nominal or par value 
(authorized 50000000 shares) issuable in series 
Floating Rate Cumulative Redeemable Retractable 
Class B Preferred Shares, Series 1 
Issued as at December 31, 1989 6,000,000 24,000,000 
Redeemed during the year (6,000,000) (24,000,000) 
Issued as at December 31, 1990 - - 
Second Preferred Shares of a stated value of $10 each 
(authorized 113,500 shares)— 
Redeemable, Retractable, Convertible Second 
Preferred Shares, “‘B” Series 
Issued as at December 31, 1989 26,000 1,820,000 
Redeemed during the year (26,000) (1,820,000) 
Issued as at December 31, 1990 _ = 
$ 4,095,000 
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(a) Purchase obligation—The Corporation is required to purchase 3,200 First Preferred Shares, 
Series A each calendar quarter in the open market, if the market price does not exceed $25 plus 
accrued and unpaid cumulative dividends and costs of purchase. The quarterly purchase 
obligation carries forward for up to three succeeding quarters, to the extent not satisfied, and is 
then extinguished. During 1990, the Corporation purchased 12,800 shares pursuant to 
its purchase obligation. 

The Corporation is entitled to redeem the outstanding First Preferred Shares, Series A at 
the stated value of $25 each. 


Issued 
Number Amount 
COMMON SHARES 
Common shares without nominal or par value 
(authorized 100000000 shares)— 
Issued as at December 31, 1989 30,464,062 $72,259,000 
Issued on conversion of debenture 53/3977 29,565,000 
Stock options exercised 338,560 882,000 
Issued as at December 31, 1990 36,176,599 $102,706,000 


COMMON SHARES RESERVED 


At December 31, 1990, the following common shares were reserved for options granted to 
officers and employees: 


Date Granted Expiry Date Price Per Number of 
Share Shares 
May 7, 1986 May 7, 1991 $2.309 131,100 
March 3, 1987 March 3, 1992 SS 74,000 
August 19, 1988 August 19, 1993 3.800 285,600 
November 9, 1989 November 9, 1994 4.800 88,000 
January 18, 1990 January 18, 1995 6.750 40,000 
August 10, 1990 August 10, 1995 7.620 30,000 
November 1, 1990 November 1, 1995 6.620 601,000 


1,249,700 


Note 8—MorTGAGE RECEIVABLE 


The mortgage is due on September 7, 1993, with interest rates ranging from 71% to 812%. It is 
secured by a first mortgage on an office building. 


Note 9—Nores RECEIVABLE 


Included in notes receivable and other is $1,655,000 (1989-$1,655,000) of interest-free loans to 
employees made under the terms of an executive incentive plan. This plan provides for the advance 
of an interest-free loan to each of the participants under the plan to be used for the purchase of 
Class “A” Preferred shares of Revest Holdings Inc. which holds an investment in the Corporation's 
common shares. These loans are repayable on the earlier of demand or June 13, 1997 
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Nore 10—-Fixep ASSETS 


The cost of fixed assets and net book value by major classification are as follows: 


1990 1989 
Net Book Net Book 
Cost Value Cost Value 
(thousands of dollars) 
Equipment 

Highway transportation equipment $175,308 $ 84,641 $143,609 $ 62,353 
Drilling rigs and related equipment 132,239 29,604 133,142 30,905 
Lease and rental vehicles 81,475 53,298 VIG LE: 33,150 
Other 25,267 9,621 ABA DAIL I 8,811 
414,289 177,164 376,800 155,199 
Land, buildings and yard improvements 41,053 31,549 36,549 27,290 


$455,342 $208,713 $413,349 $182,489 


Nore T1—CONVERTIBLE DEBENTURE 


During the year, the Corporation called for redemption its 7!/4% Convertible Subordinated 
Debentures. All holders elected to convert their debentures into common shares at the rate of 
17913 common shares for each $1,000 principal amount of debentures, resulting in the issuance of 
5,373,977 common shares. The unamortized costs of $401,000 (net of deferred tax of $350,000) 
were charged to common share capital. 


Note 12—ACQUISITION OF TRANSPORTATION ASSETS 


Effective March 25, 1990, Trimac purchased all of the common stock of Ryder Bulk Trans- 
portation (a US. based transporter of bulk commodities) and effective August 9, 1990, purchased 
substantially all of the assets of CP Bulk Systems (a Canadian-based transporter of bulk com- 
modities). Total consideration was $35408000 cash. The assets acquired were principally highway 
transportation and related equipment and included goodwill of $7431,000. Results of operations 
from the effective dates have been included in the consolidated statement of earnings. 


Nore 13—SEGMENTED INFORMATION 


Trimac conducts its business through wholly owned subsidiaries and associated companies. 
The subsidiaries’ operations are in three business segments: transportation services which is the high- 
way transportation of bulk commodities; truck leasing and rentals; and energy services which is oil 
and gas contract drilling. The associated companies’ operations include engineering and construc- 
tion (engineering), oil and gas exploration and production (oil and gas) and other operations of 
technology service and oilfield equipment supply. 


By Geographic Area 
Year ended December 31, 1990 Year ended December 31, 1989 
Operating Operating Identifiable Operating Operating Identifiable 
Revenues Earnings Assets Revenues Earnings Assets 
(thousands of dollars) 
Canada $285,073 $21,123 $211,116 $217,743 $17,070 $245,697 
United States 144,065 4,197 106,090 = 109,793 5,347 87,805 
Other 15,919 = (1,620) 17,420 Ge) (S) 9135 
445,057 23,700 334,626 338,635 22.412 342,637 
Associated companies _ 8,549 57,446 - 17,783 33,050) 
Interest — (13,505) - — (18,820) = 


$445,057 $18,744 $392,072 $338,635 $21,375 $375,967 


By Industry Segment 
Operating Operating Depreciation and Capital Identifiable 
1990 Revenues (a) Earnings Amortization (a) Expenditures (a) Assets (b) 


(thousands of dollars) 


Subsidiaries: 
Transportation services $284,716 $19,789 $18,562 $20,714 $189,468 
Truck leasing 47,870 6,019 13,590 33,877 63,710 
Energy services 112,976 3,959 5,422 SA 73,181 
Other 60 (1,054) 1,038 1,013 8,267 
445,622 28,713 38,612 59,395 334,626 
Associated companies: 
Engineering (1,198) 13,485 
Oil and gas 
~earnings 5,792 29,972 
-gain on dilution of 
equity interest 21 7, - 
Other 1,238 13,989 
Sue ce = = 57,446 
Sub-total 445,622 37,262 38,612 9595 392,072 
General and 
administrative costs - (5,013) - = = 
Interest _ (13,505) - = = 
Inter segment 
eliminations (S65) = = = [Sees 
$445,057 $18,744 $38,612 $59,395 $392,072 
1989 
Subsidiaries: 
Transportation services $245,864 $19,380 $14,989 $16,930 $138,203 
Truck leasing 45,063 7,999 L377 7d 27,447 63,822 
Energy services 48,343 45 5,663 1,279 71,070 
Other - (S70) 879 413 69,542 
339,270 _ 26,854 35,308 46,069 _ 342,637 
Associated companies: 
Engineering (764) 10,461 
Oil and gas 2,040 13790 
Waste management 15,568 - 
Other 939 1 aa ae. Loe, 
- 17,783 - - 53,500 
Sub-total Ooo 70 44,637 35,308 46,069 375,967 
General and 
administrative costs - (4,442) _ te = 
Interest = (18,820) - = a 
Inter segment 
eliminations (635) - = = 2 
$338,635 $21,375 $35,308 $46,069 $375,967 


(a) Associated companies’ results are not consolidated; therefore these items are not applicable. 


(b) Represents Trimac’s carrying value of associated companies. 


oh 


Norte 144—Cacrus DritLiInc COMPANIES 


‘Trimac continues to hold a 50% interest in Cactus. Cactus results are not included in the con- 
solidated results of Trimac as all investments in and advances to Cactus were previously written 
off and Trimac has no obligation to make further advances to Cactus. Cactus had a cash loss of 
$US. 452,000 in 1990 (cash profit of $US. 23,000 in 1989). 


Nore 15—CONTINGENCIES AND COMMITMENTS 


(a) Donald K. Jackson, a former officer and director of Trimac Limited, has commenced legal 
action against the Corporation and a subsidiary seeking, among other things, damages of 
$750,000 for loss of office and $25,000000 for inducing the breach of his employment con- 
tract with a subsidiary, for breach of a shareholders’ agreement, and for inducing the breach of 
an option agreement by the subsidiary. The Corporation has counterclaimed seeking, among 
other things, $20000000 for breach of fiduciary and other duties owed to the Corporation. 
Trimac’s view is that the claim will not result in any material liability to the Corporation. 

As at December 31, 1990, Trimac had lease commitments totalling $34,288,000. Required 
annual payments are as follows: 1991-$9968,000; 1992-$8,249000; 1993-$6,242,000; 1994— 
$3,878,000; 1995-$2,530000; thereafter-$3,421,000. 

(c) See Income Taxes (Note 3). 


(b 


—S 


Aupirors’ REPORT 


To the Shareholders of 
TRIMAC LIMITED: 


We have audited the consolidated balance sheets of Trimac Limited as at December 31, 1990 and 
1989 and the consolidated statements of earnings, retained earnings and changes in financial posi- 
tion for the years then ended. These financial statements are the responsibility of the Company's 
management. Our responsibility is to express an opinion on these financial statements based on 
our audits. 

We conducted our audits in accordance with generally accepted auditing standards. Those 
standards require that we plan and perform an audit to obtain reasonable assurance whether the 
financial statements are free of material misstatement. An audit includes examining, on a test 
basis, evidence supporting the amounts and disclosures in the financial statements. An audit also 
includes assessing the accounting principles used and significant estimates made by management, 
as well as evaluating the overall financial statement presentation. 

In our opinion, these consolidated financial statements present fairly, in all material respects, 
the financial position of the Company as at December 31, 1990 and 1989 and the results of its 
operations and the changes in its financial position for the years then ended in accordance with 
generally accepted accounting principles. 


Yee Co Calgary, Alberta 


Chartered Accountants February 20, 1991 
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Five YEAR FINANCIAL REVIEW 


Year Ended December 31 
lO 1989 1988 1987 1986 
(thousands of dollars, except per share figures) 

OPERATIONS 
Revenue $445,057 $338,635 $320,081 $269,906 $268,993 
Depreciation, depletion 

and amortization 38,612 35,308 S L951 28,297 28,019 
Interest-long-term debt 18,581 OHA ea le Weg 16,716 13,608 14,153 
Earnings before taxes 18,744 20375 19,707 15/262 13,985 
Earnings before unusual 

and extraordinary items 14,436 12,411 10,566 6,938 4,763 

Per common share 0.38 OZ 0.30 0.18 12 
Net earnings 13,183 43,308 5,825 9,684 3,516 

Per common share 0.34 1.33 0.16 0.26 0.09 
Cash from operations 47 284 38,134 35,086 28,458 32,310 
Net capital investments: 

Fixed assets 33,863 28,255 40,547 42,237 22,486 

Acquisitions/investments 56,957 42,417 19,700 1,484 4,287 
FINANCIAL POSITION 
Working capital 175353 67,429 19,168 26,387 14,863 
Fixed assets, net book value 208,713 182,489 222,079 246927 245,386 
Long-term debt 139,481 111,817 150,274 156631 158,032 
Convertible debenture - 30,000 30,000 30,000 - 
Shareholders’ equity—preferred 4,095 30,235 30,559 30,875 7,195 

—common 167,358 132,247 92,640 113,541 103,761 
total 171,453 162,482 123,195 144416 110,956 

QUARTERLY RESULTS (unaudited) 
Revenue 

First quarter 103,784 76,616 68,950 59,980 76,969 

Second quarter 103,673 83,093 77,917 62,941 63,377 

Third quarter 118,294 91,781 80,073 USSF L6) 67,558 

Fourth quarter 119,306 87,145 93,141 71,409 61,089 


445,057 = 338,635 = 320,081 = 269,906 268,993 


Earnings (loss) before unusual 
and extraordinary items 


First quarter 1,816 154 692 (420) 293 
Second quarter 929 3,187 2,208 1,448 969 
Third quarter 4,784 4,151 Bya20 2,802 2,838 
Fourth quarter 6,907 4,919 4,341 3,108 663 


14,436 12,411 10,566 6,938 4,763 


Earnings (loss) per common share 
before unusual and 
extraordinary items 


First quarter 0.04 (0.02) 0.02 (0.02) 0.00 
Second quarter 0.00 0.08 0.06 0.04 0.02 
Third quarter 0.14 0.12 0.09 0.08 0.08 
Fourth quarter 0.20 0.14 0.13 0.08 0.02 
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Chief Executive Officer 
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Human Resources 
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TJ. Jackson, Vice President Finance 
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A.B. Zaleski, Vice President and President, 
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TRANSPORTATION SERVICES 


Bulk Highway Transportation 


Trimac Transportation System 
A.B. Zaleski, President 

2100, 800 - 5 Avenue S.W. 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Telecopy: (403) 298-5146 


Canada 


A.W. Piche, Vice President 
Western Region 

600, 800 - 5 Avenue S.W. 
PO. Box 3500 (mail) 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Telecopy: (403) 298-5242 


Operations: British Columbia, Alberta, 
Saskatchewan, Manitoba. 


Bulk Systems Management Ltd. 
G.E.D. Lloyd, President 

Suite 202, 4240 Manor Street 
Burnaby, British Columbia VSG 1B2 
Telephone: (604) 430-3445 

Telecopy: (604) 430-1368 


Operations: British Columbia, Alberta, 
Ontario, Washington. 
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EJ. Rivait, Vice President 
Eastern Region 

2284 Wyecroft Road 
Oakville, Ontario L6L SN2 
Telephone: (416) 827-9800 
Telecopy: (416) 827-8038 
Operations: Ontario, Quebec, 
International. 


Unitedistates 


Trimac Transportation Inc. 
M.,J. Bragagnolo 

Executive Vice President 
1292 Fern Valley Road 40219 
PO. Box 36247 (mail) 
Louisville, Kentucky 40233 
Telephone: (502) 964-3351 
Telecopy: (502) 964-8539 


Liquid Transporters, Inc. 

C.R. Elsey, Executive Vice President 

1292 Fern Valley Road 40219 

PO. Box 36247 (mail) 

Louisville, Kentucky 40233 

Telephone: (502) 964-3351 

Telecopy: (502) 964-8539 

Operations: Illinois, Kentucky, Louisiana, 
New Jersey, North Carolina, Pennsylvania, 
Tennessee, Texas. 


Trimac Bulk Transportation Inc. 

C.R. Elsey, Vice President 

1292 Fern Valley Road 40219 

PO. Box 36247 (mail) 

Louisville, Kentucky 40233 

Telephone: (502) 964-3351 

Telecopy: (502) 964-8539 

Operations: Alabama, Illinois, Louisiana, 
South Carolina. 


Universal Transport, Inc. 
B.J.B. Bonafide, Vice President 
3600 Universal Drive 57702 
PO. Box 3000 (mail) 

Rapid City, South Dakota 57709 
Telephone: (605) 348-1063 
Telecopy: (605) 341-0649 


Operations: Colorado, Nebraska, 
South Dakota, Utah, Wyoming. 


Quality Service Tank Lines, Inc. 
W.D. Weaver, Vice President 
13550 Toepperwein Road 78233 
PO. Box 17405 (mail) 

San Antonio, Texas 78217 
Telephone: (512) 654-1666 
Telecopy: (S12) 654-1139 


Operations: Texas. 


Trimac Transportation Services 
(Western) Inc. 

C.M. Rucker, Region Manager 

1222 - 46 Avenue East 

Tacoma, Washington 98424 
Telephone: (206) 922-3977 
Telecopy: (206) 922-3982 
Operations: Washington, California, 
Michigan. 


Transportation Consulting 


Trimac Consulting Services 
L.L. Ash, General Manager 
730, 800 - 5 Avenue S.W. 
PO. Box 3500 (mail) 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Telecopy: (403) 298-5242 


ENERGY SERVICES 


Kenting Energy Services 
A.E. Dumont, President 
2100, 800 - 5 Avenue S.W. - 
PO. Box 3500 (mail) 
Calgary, Alberta T2P 2P9 
Telephone: (403) 298-5100 
Telecopy: (403) 298-5258 


Operating Companies 


Kenting Apollo Drilling Inc. 
W.W. Ebel, General Manager 
1860, 1099 - 18 Street 
Denver, Colorado 80202 
Telephone: (303) 298-1383 
Telecopy: (303) 297-1181 


Operations: Colorado, Wyoming, 
North Dakota. 


Kenting Hi-Tower Drilling 
G.G. Meier, Vice President 
1610, 300 - 5 Avenue S.W. 
PO. Box 6650, Station D 
Calgary, Alberta T2P 2V8 
Telephone: (403) 221-8800 
Telecopy: (403) 221-8821 


Operations: British Columbia, Alberta, 
Saskatchewan, Yukon Territory, Northwest 
Territories. 


Printed in Canada 


Sedco Drilling 

H.W. Strain, Vice President 
1600, 300 - 5 Avenue S.W. 
PO. Box 6680, Station D 
Calgary, Alberta T2P 2V8 
Telephone: (403) 221-8822 
Telecopy: (403) 221-8821 


Operations: British Columbia, Alberta, 
Saskatchewan, Yukon Territory, Northwest 
Territories. 


Kenting Drilling Services Ltd. 
AJ. Beswick, Managing Director 
Trent Lane, Castle Donington 
Derby, DE7 2NP England 
United Kingdom 

Telephone: 44-332-850060 
Telecopy: 44-332-850553 


Cactus Drilling Company 
S.J. Todt, Vice President 

7500 West Highway 80 79703 
PO. Box 2800 (mail) 
Midland, Texas 79702 
Telephone: (915) 563-2500 
Telecopy: (915) 563-9371 


Operations: Texas, New Mexico. 


TRUCK LEASING AND RENTALS 


Rentway, Inc. 

R.W. Waye, President 

308 - 191 The West Mall 
Etobicoke, Ontario M9C 424 
Telephone: (416) 626-7922 
Telecopy: (416) 626-5177 


Operations: British Columbia, Alberta, 
Ontario, Manitoba, Quebec. 


ASSOCIATED COMPANIES 


Engineering and Construction 


Banister Inc. 

E.R. Austin, President 
3660 Midland Avenue 
Scarborough, Ontario 
M14 4V3 

Telephone: (416) 754-8691 
Telecopy: (416) 754-8692 


Bantrel Inc. 

PJ. Lovell, President 

900, 703 - 6 Avenue S.W. 

PO. Box 1990, Station M (mail) 
Calgary, Alberta T2P 2M2 
Telephone: (403) 290-5000 
Telecopy: (403) 290-5050 


Oil and Gas 


Chauvco Resources Limited 
GJ. Turcotte, President 
2900, 255 - 5 Avenue S.W. 
Calgary, Alberta T2P 3G6 
Telephone: (403) 231-3100 
Telecopy: (403) 269-9497 


Environmental Services 


BOVAR Inc. 

A.E. Bygate, President 

310, 3115 - 12 Street N.E. 
Calgary, Alberta T2E 7J2 
Telephone: (403) 250-3742 
Telecopy: (403) 250-3909 


Technology Service 


Intera Information Technologies 
Corporation 

B.L. Bullock, President 

2500, 101 - 6 Avenue S.W. 

Calgary, Alberta T2P 3P4 
Telephone: (403) 266-0900 
Telecopy: (403) 265-0499 


Oilfield Equipment 


Alberta Petroleum Equipment Co. Ltd. 
D.P. Johnson, President 

680, 707 - 7 Avenue S.W. 

Calgary, Alberta T2P 3H6 

Telephone: (403) 263-7714 

Telecopy: (403) 263-7770 
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INTERIM REPORT 


SECOND QUARTER 1990 


FINANCIAL HIGHLIGHTS 
(unaudited) 


(thousands of dollars) 


OPERATING RESULTS 
Revenues 


Earnings before unusual 
and extraordinary items 


Net earnings 
Cash from operations 
Net capital expenditures 


COMMON SHARE DATA 


Earnings before unusual and 
extraordinary items 

Net earnings (loss) 

Cash from operations 


(thousands of dollars) 


OPERATING RESULTS 
Revenues 


Earnings before unusual and 
extraordinary items 


Net earnings 

Cash from operations 
Net capital expenditures 
FINANCIAL POSITION 
Working capital 

Net assets employed 
Total long-term debt 


Long-term debt (excluding 
current maturities) 


Convertible debenture 

Shareholders’ equity - preferred 
- common 
- total 


COMMON SHARE DATA 
Earnings before unusual and 
extraordinary items 
Net earnings 
Cash from operations 
Dividends 
Common shareholders’ equity 
SHARE INFORMATION 
Number of shares outstanding: 
Common 
Preferred - Class B 
- Series A 


Three months ended June 30 


1990 1989 
$103,673 $ 83,093 
929 3,187 
629 3,507 
10,254 8,126 
16,390 21,104 


$  ©0.00 $ ©=—-0..08 


(0.01) 0.09 
0.34 0.26 

Six months ended June 30 

1990 1989 

$207,457 $159,509 
PA Aes) 3,341 
2,445 3,382 
20,785 15,268 
PAE ays: 26,635 
44,780 16,678 
318,311 334,156 
135,127 165,213 
130,009 160,804 
30,000 30,000 
28,255 30,395 
128,358 95,075 
156,613 125,470 


$ ©6004 $ ©6006 


0.03 0.07 
0.68 0.50 
0.20 _ 

4.19 3.13 


30,624,836 30,414,806 
6,000,000 6,000,000 
170,200 183,000 


TRIMAC LIMITED AND SUBSIDIARY COMPANIES 


CONSOLIDATED STATEMENT OF EARNINGS 
(unaudited) 


(thousands of dollars) 

REVENUES 
Transportation services 
Energy services 


Equipment leasing 


OPERATING COSTS AND EXPENSES 
Direct 
Depreciation and amortization 
Selling and administrative 


Gain on sale of assets (net) 


OPERATING EARNINGS 
(LOSS) EARNINGS OF AFFILIATES 


Interest — long-term debt 
Other interest (net) 
General and administrative costs 
EARNINGS BEFORE TAXES 
Income taxes 
EARNINGS BEFORE UNUSUAL AND EXTRAORDINARY ITEMS 
Unusual items: 
Discontinued businesses 


Deferred tax recovery 


EARNINGS BEFORE EXTRAORDINARY ITEMS 
Extraordinary items 


NET EARNINGS 


1990 


$ 72,533 
19,422 
11,718 

103,673 


(4,952) 
1,666 
(1,210) 
1,610 

681 


929 


Period Ended June 30 
_ Three months 


1989 


$ 63,740 
7,989 
11,364 
83,093 


55,414 
8,975 
12,572 
(57) 
76,904 
6,189 
5,769 
11,958 
(5,138) 
334 
(1,503) 
5,651 
2,464 
3,187 


(189) 

90 

(99) 
3,088 
419 

$ 3,507 


Six months 
1990 1989 
$129,812 $115,727 
54,684 21,687 | 
22,961 22,095 
207,457 159,509 
151,624 108,731 | 
18,029 17,652 | 
27,012 23,341 | 

(552) (207) | 
196,113 149,517 | 
11,344 9,992. 

680 7,716 
12,024 17,708 
(9,337) (10,140) 

3,606 1,020 
(2,384) (2,814) 
3,909 5,774 
1,164 2,433 
2,745 3,341 

(548) (718) | 

248 340 

(300) (378) | 

2,445 2,963 
= 419 | 
See §86$ «(3,382 | 
; 


TRIMAC LIMITED /.ND SUBSIDIARY COMPANIES 


CONSOLIDATED STATEMENT OF CHANGES IN FINANCIAL POSITION 


(unaudited) 


(thousands of dollars) 
CASH PROVIDED (USED) 
OPERATIONS: 
Earnings before unusual and extraordinary items 
Depreciation and amortization 
Gain on sale of assets (net) 
Deferred income taxes 
Share of loss (earnings) of affiliates 
Other non-cash items 
Cash from operations 
Unusual item 
Net cash flow 
INVESTMENTS: 
Purchase of fixed assets 
Proceeds on sale of fixed assets 
Net capital expenditures 
Acquisition of subsidiary 
Investment in affiliates 
Net change in non-cash working capital balances 
Other 
Cash used in investments 
FINANCING: 
Increase in long-term debt 
Repayments of long-term debt 
Net change in working capital loans 
Dividends paid on common shares 
Preferred share dividends and redemptions 
Cash provided by financing 
Net increase (decrease) in cash 
Cash position, beginning of the period 
CASH POSITION END OF THE PERIOD 


1990 


(23,358) 
6,968 
(16,390) 
539 
(1,951) 
13,297 
(914) 
(5,419) 


1,234 
(1,518) 
4,982 


Period ended June 30 


Three months 


1989 


$ 3,187 
8,975 
(57) 

(574) 
(3,418) 
13 

8,126 
(193) 
7,933 


(24,194) 
3,090 
(21,104) 
57 
(1,324) 
(342) 
(22,713) 


(867) 
11,125 
(3,655) 
19,118 

$ 15,463 


Six months 


1990 


$ 2,745 
18,029 
(552) 

663 

(73) 

(27) 
20,785 
(100) 
20,685 


(32,315) 
11,162 
(21,153) 
(5,965) 
(16,704) 
5,347 
857 


(37,618) 


11,745 
(3,782) 
10,402 
(6,112) 
(3,367) 
8,886 
(8,047) 
52,416 


$ 44,369 
[es 


1989 


$ 3,341 
17,652 
(207) 
(962) 
(4,555) 
(1) 
15,268 
(705) 
14,563 


(34,186) 
7,551 
(26,635) 
(1,143) 
(8,900) 
(185) 
(36,863) 


(1,561) 
12,803 
(9,497) 
24,960 
$ 15,463 


CORPORATE DEVELOPMENTS 


To Our Shareholders: 
Operating Results 


In the second quarter of 1990, Trimac earned 
$929,000 before losses from discontinued businesses 
($0.00 per share after provision for preferred 
dividends), a decrease from $3.2 million or $0.08 
per share recorded during the same period in 1989. 
Net earnings were $629,000 after losses of 
$300,000 from discontinued businesses (a loss of 
$0.01 per share after provision for preferred 
dividends). Net earnings in 1989 were $3.5 million 
or $0.09 per share which included an extraordinary 
gain of $419,000 from the use of previously 
unrecorded tax losses in the United States. 


Revenue of $103.7 million in the quarter 
increased by $20.6 million over 1989 due 
principally to the acquisition of Bovar Inc.’s 
drilling assets and the bulk trucking assets of 
Ryder Systems, Inc. 


A pre-tax loss of $421,000 was recorded from 
affiliate investments in the second quarter, com- 
pared to pre-tax income of $5.8 million earned in 
the same period in 1989. The loss in 1990 was 
mainly attributable to losses incurred in Trimac’s 
17.3 per cent affiliate, Banister Inc. The income 
recorded in 1989 was primarily from the 
company’s 50 per cent interest in Tricil Limited 
which was sold at the end of 1989. 


Net interest costs continued substantially below 
1989 due to lower amounts of long-term debt and 
higher cash balances as a result of the Tricil sale 
in 1989. 


Cash flow from operations was $10.3 million or 
$0.34 per share, compared with $8.1 million or 
$0.26 per share during 1989. 


For the six months ended June 30, 1990, 
earnings before losses from discontinued 
businesses were $2.7 million or $0.04 per share 
compared to $3.3 million or $0.06 per share in 
1989. Net earnings were $2.4 million or $0.03 per 
share compared to $3.4 million or $0.07 per share 
in 1989. 


Trimac Transportation Expansion 


Trimac Transportation System has purchased, 
through a number of operating companies, the 
assets of CP Bulk Systems, a division of Canadian 
Pacific Express & Transportation Ltd. CP Bulk 


Systems provides contract and common carrier 
services for the highway transportation of bulk 
commodities. 


The purchase of CP Bulk Systems includes 
215 tractors and 400 trailers operating out of 
17 terminals in six provinces across Canada and 
in the state of Washington. It specializes in the 
handling of dry and liquid bulk commodities with 
an emphasis on the woodchips and petroleum 
markets. In 1989, CP Bulk Systems generated 
revenues of approximately $40 million. The 
acquisition of CP Bulk Systems brings a work- 
force of 400 to the Trimac group of companies 
and makes Trimac Transportation the largest 
bulk trucking company in North America. 


74% Convertible Subordinated 
Debentures 


Trimac has given notice that it intends to 
redeem its 74% Convertible Subordinated Deben- 
tures on September 21, 1990, at a redemption 
price of $1,045 plus accrued interest of $19.13 per 
$1,000 principal amount of debenture redeemed. 
Up to and including September 20, 1990, each of 
these debentures is convertible into approximately 
179.13 common shares. So long as the market 
price of Trimac’s common shares is greater than 
$5.94 per share, a holder of a debenture who 
converts will receive common shares of Trimac 
having a market value greater than the amount 
of cash the holder would otherwise be entitled to 
receive upon redemption. 


Outlook 


Trimac Transportation will not experience as 
great an impact as might be expected by increases 
in fuel prices due to the fact that much of its 
revenue is derived from contracts containing fuel 
escalator clauses that pass the additional costs on 
to customers. The outlook for energy services has 
the potential for improvement, with the prospect 
of higher oil prices and an increased demand for 
contract drilling. 


Gia > are 


J. R. McCaig 
Chairman 
August 23, 1990 
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